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Jirogmuiaa M. IN'anymak-€dimenko
Kuiecokuil nayionanvHuil ynigepcumem mexHon02iiu ma Ou3aiHy
CRM-CHUCTEMA SIK ECEKTUBHUM IHCTPYMEHT PO3BUTKY
T'OTEJIBHOTI'O BIBHECY B YKPATHI

Y cmammi docniosxceno neobxionicms nowupenHs npakmuKu 3acmocy8antsi NPoecpamMHO20O
3abesneuenns CRM (Customer Relationship Management) 01 po3sumky 2omenibHo2o 0Oi3HeC).
Hosedeno, wo BUKOPUCAHHS YbO2O THCMPYMEHMY 00380JAE ONMUMIZY8AMU GUMPAU 20METbHUX
KOMNIEeKCié Ha noby008y 36 A3Ki6 3 KIIEHMAMU, NPOO0adc ma MapKemuHz08i 3axo0u 3a80saKu 300py
ma amanizy OaHux nNpo CHo*CUBAYIs, 30INbULYE NOANLHICMb KIIEHMIE Mma 2apanmye cmaodilbHuil
00820MPUBANULL YCNIX ) 20MENbHOMY DI3HeCI.

Kniouosi cnoea: cmpamezis 6iznecy, CRM-cucmema, KoMyHIKayilina CK1a008a,
MAapKemuH208a aKMUugHicms, 20menvHutl 6izHec.

JIwamuiaa M. I'anymak-Edumenko
Kueeckuii nayuonanoHwlil yHueepcumem mexnoao2uii u Ou3aiuna
CRM-CHUCTEMA KAK D®PEKTUBHBIN HTHCTPYMEHT PA3SBUTHUSA
TF'OCTUHUYHOI'O BUSHECA B YKPAUHE

B cmamve uccnedosana HeobOX00UMOCMb pACHPOCMPAHEHUs NPAKMUKU NPUMEHEHUS
npoepammuozo obecnewenuss CRM (Customer Relationship Management) ona passumus
20CMUHUYHO20 OusHeca. Jlokazamo, 4mo UCNONb308aHUE OAHHO20 UHCMPYMEHMA NO360J1em
ONMUMUZUPOBAMb 3aMPAMbl 20CMUHUYHBIX KOMNIEKCO8 HA NOCMPOEHUe C6A3ell ¢ KIUeHMAMU,
npoOadiCU U MapKemuHz08vle Meponpusmus 61a200aps cOopy u aHaiu3y OAHHbIX 0 HOMpeOUmersx,
yeenuyugeaem JOANbHOCHMb KIUEHMO8 U 2apaHmupyem cmaOuibHblll 001208PEMEHHbI YCnex 6
20CMUHUYHOM Ou3Hece.

Knwueevie cnoea: cmpamecus  o6uzneca, CRM-cucmema,  KOMMYHUKAYUOHHAS
COCMABAIOWAS, MAPKEMUH208A AKMUBHOCb, 20CMUHUYHBII OU3HEC.

Liudmyla M. Ganushchak-Yefimenko
Kyiv National University of Technologies and Design
CRM SYSTEM AS AN EFFECTIVE TOOL IN HOTEL BUSINESS DEVELOPMENT
IN UKRAINE

The paper explores the need to disseminate the experience of CRM software (Customer
Relationship Management) implementation for the development of hospitality industry. It has been
proved that the use of this tool allows for hotels’ cost effectiveness optimization in the areas of
building relationships with customers, sales and marketing activities through the collection and
analysis of consumer data, increases the customers’ loyalty and ensures a sustainable long-term
success in the hotel business.

Keywords: business strategy, CRM system, communication component, marketing activity,
hotel business.

ITocTtanoBka npodOiaemu Ta ii 3B’SI30K 3 BaXKIMBMMHM HAaYKOBMMH Ta NPAKTHYHUMH
3aBaaHHAMH. CTpIMKUN PO3BUTOK TYPHUCTUYHOTO PUHKY B YKpaiHi, 3pOCTaHHS BUMOI CIIO>KHBAYIB
IIOJ0 SKOCTI OOCIYroBYBaHHS Ta IIIHOBOi MOJITHKH, LIO IPOMOHYIOTHCS Ha JAHOMY PHHKY
BUMAaraioTh aKTUBHOTO Ta BYACHOTO 3aCTOCYBaHHS IH(QOpPMAaLIHUX TEXHOJIOTIi B TOTEIBHOMY
Oi3Heci, IO HampaBlieHI Ha ONTHUMI3AIl0 ONEepalifHOl Ta MapKETHHIOBOI MisJIBHOCTI Ta
MiIBULIICHHS €()EKTUBHOCTI 0OCIYrOBYBaHHS CIIOKHUBAYIB.
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AHani3 ocranHix nyOJikaniii mo mpo6Jemi. TeopeTHyHUM 1 MPAKTUYHUM ACIIEKTOM
npobnemu QopmyBaHHs Ta BUKOpUCTaHHS CRM-cucTeMH NPUCBATWIM CBOi JOCTIKEHHS TakKi
BUeHi-eKoHOMICTH, sK [. Bunumincekuii, I1. KonroxoBcekwmii, B. IBanoBa, T. bepecroBa, B. I'yxBa
Ta iHmi. [IpoTe BUBUEHHS 1 y3araqbHEHHS JTOCBILY 1100 MpoOIeM yIpaBlliHHS B3a€MO3B’ I3KaMH 13
KIII€EHTaMH B TOTENTLHOMY Oi3HECi TOCIIIPKEHO HE TOCTATHBO HAa Cy4aCHOMY €Talli.

MeTo10 q0CTiTKeHHs € BUSABJICHHS NUIAXiB BUKoprcTaHHs CRM-cucremu KoTpi 103BOJIATH
MOCUJIMTH €(EKTUBHICTh MAPKETHHIOBUX CTPATETiH B TOTEIBLHOMY Oi3HEC.

HeBupineni yacTuHu J0C/iTKeHHA. ABTOMAaTU30BaHI CUCTEMU YIPABIIHHS € KIFOYOBOIO
JIAHKOIO TIIBUIIECHHS €KOHOMIYHOI €()EKTUBHOCTI MIAMPUEMCTB B IJIOMY Ta MiABUIICHHS SKOCTI
HaJIaHHS MOCTYT 30KpeMa. PO3MIMpeHHS MeX TypUCTUYHOTO PHHKY, BUXIJ MIANPHEMCTB 32 MEXI1
KOpJIOHIB YKpaiHU Ta 3araJibHUd TpeHA A0 aKTHBI3alii CHOKMBa4iB OpaTH yd4acTh y Hpoleci
Ha/IaHHS TOTEJNBbHUX IMOCIYT BHMarae 3HauHUX YacCOBMX 3aTPaT Ta 3YCHJb MEHEKEPIB KOMIIaHIH
IUIL 3a70BOJIGHHS TOTped crnokuBauiB. lle crnpuuuHioe mnorpeOy TYypHUCTUYHMX areHLid Ta
TOTEJIbHUX KOMIUIEKCIB Y 3alpOBa/KEHHI aBTOMAaTU30BaHUX CUCTEM YIIPABIIIHHS, 30KpEMa CHCTEMH
MEHEPKMEHTY BITHOCHUH 3 KiieHTamu [1].

Bukaaa ocHOBHMX pe3yabTaTiB Ta ix oO0rpyHTtyBaHHa. CRM — 1me meBHa imeoJoris
0i3Hecy y muTaHH1 MOOYI0OBY B3aEMOBITHOCHH 13 KJIIEHTOM. AJle yTHIIITAPHO — 1€ TIEBHE IPOrpaMHe
3a0e3MneueHH s, 110 aBTOMAaTU3ye Ipolec 300py iHpopMarii mpo Kii€eHTa s MOAAIbIIOT0 aHaI3y.
Bukopucranust CRM € edexkTUBHUM IHIIE TOMi, KOJIM CTpareris Oi3HECy € OpIEHTOBAaHOIO Ha
kiaienta. Cucrema CRM BukOHye ojHE 3 3aBAaHb MAapKETHHTY — CHCTEMAaTH3allil0 JaHUX PO
CMOXHMBaya MPOAYKIil KoMmaHii. 3abe3neuyioun e(peKTUBHUN MEHEIKMEHT 0a3010 KOHTAKTiB,
crUcTeMa TaKOro THUIY CIpHUs€ OTPUMAaHHIO KOHKYPEHTHHX Ie€peBar Ha PHHKY Ta peanmizamii
MapKETUHTOBOI CTpaTerii MiANpUeEMCTBA 3a PaxXyHOK OpI€HTAIlil HA CMOXUBaya Ta 3MOTH IIBUIKO
amanrtyBatucs mifg Horo motpebu. Cepen cydacHUX MiAXOAIB €KOHOMIYHOI HAyKH O THUTAHHS
YIIPaBIIiHHS KJII€EHTCHBKUMH CTOCYHKAaMU, CIIi/I BUIUTUTH TaKi IPUHIUIIN:

- TPUHIUI BUPOOHUYOTO MEHEHKMEHTY;

- TPUHIUN MiABUIICHHS €(EKTHBHOCTI JIOTICTUYHOI CUCTEMU;

- TPUHIUI MEHEKMEHTY BiTHOCHH 3 KJIIEHTaMHU.

Y Mexax crparerii CTUMYNIIOBaHHS 30yTy, sIKa € OJHI€I0 3 OCHOBHHMX 3 TOYKH 30pYy
MapKETUHTY, HAWBUIITY LIHHICTH JIsI MApPKETUHTOBOT AiSTIBHOCTI MAlOTh CaMe€ CUCTEMHM YIPABIIHHS
B3aeMoBinHOCHH 3 KiieHTamMHu. (CRM). Ha BinMmiHy Bix TpakTyBaHHS MOHSATTS MapKETHHTY MOCIYT,
BU3HAYCHHS CYTI IIi€] cTpaTerii € 0JHaKOBUM Maibke y BCiX JireparypHux kepenax. CRM — ne
Oi3Hec-cTparerist 3 BUOOPY 1 yNpaBIiHHS BiHOCHMHAMH 13 CHOXXHMBAauaMU 3 METOIO OMNTHMIi3aiii
BapTOCTI MiANPUEMCTBA Y JOBIOCTPOKOBIM mepcnekTHBi. 3a cimoBamu M. JIsHIEBHYa, KiIacMYHA
MapKETHHTOBA TeOpis 3a3Hana (iacko B OMHCI OararboX BUIB MAPKETUHTOBUX MPAKTHK, 110 1 CTAJIO
NEPEeAyMOBOI0O BUHHKHEHHS MApKETUHTY BIJHOCMH Ha TIOYAaTKy MUHYJIOTO JECATHIITTS.
KaranizatopoM y pO3NOBCIO/KEHHI Te4il aBTOMAaTH30BAaHOTO YIPABIIHHSI MapKETUHTOBUX
aKTHUBHOCTEH mocinm iHdopmariiiHi TexHonorii. He BUmagkoBo Ha3Ba BiAMOBIAHOTO MPOTPAMHOTO
3abe3neueHHss — Customer Relationship Management — € cuHOHIMOM JI0 peaii3aiii MapKETHHTY
BIJTHOCUH Ha mignpueMcTBi. Sk 3a3Havaiorh A. Mapnanos i P. Mynacunos, konuentis CRM He €
a0COJIIOTHO HOBOIO, OCKUIBKM BeNMKa KUIBKICTh MIANPHEMCTB BHKOPHCTOBYBaNM ii y Oi3Hecl,
CaMOCTIHHO OyIyrOYM TiCHI B3a€EMOBIIHOCHHH 3 KIIEHTaMU, 33JUIsl TIOCSATHEHHS iX JIOSUTBHOCTI [2].
Oco6muBo Takui minxig OyB 3aBXKAM XapaKTepHUM JJIsl TOPriBii ApIOHMMH TOBapamMH Ta
MOCIYraMu, KOJM MDK KII€EHTOM Ta KOMIIaHi€lo ¢GopMyBalducs Maike IpYKHI CTOCYHKH.
IapycrpianpHa ernoxa 3MiHHMIA TaKUHM MiAXi HA CTAHJAPTU30BAHUMN, 110 JTO3BOJIHIIO ONTUMI3yBaTH
BUTPAaTH Ha OOCIyroBYBaHHsS KIi€HTa Ta 30UIBIIWTH KUIBKICTH TOBapiB Ta MOCIYT, UIO
BUpOOstOThC. Taka cuTyaris icHyBajla JONOKM pPHUHOK OyB HEHAaCHYEHHUH CTaHIApPTHUMHU
TOBapaMH Ta TOCIYraMd Ta MOCTIMHO pPO3IIMPIOBABCS, 30KpeMa uepe3 BiACYTHICTh CEpHO3HHMX
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KOHKypeHTiB. Hapasi, Komu KOH'IOHKTypa pPHHKY 3MIHWJIAcs Ta KUIBKICTh KOHKYpPEHTIB
30UTBIIMIIACS, TPOTIO3HLIISI TOBApPY HA PUHKY cama o cobi mepecrana OyTH rapaHrieio ioro 30yTy
HaBiTh 3a HAasABHOCTI 0a3u IUIATOCTIPOMOKHUX MOKyMIiB. JKOAEH 3 TpamulifHUX NpUHOMIB 31
CTUMYJIIOBaHHS 30yTy HE rapaHTye MPOJaXKiB TOBApIB Ha 3aljlaHOBAaHOMY piBHI. Takuii cTaH MO
CIPUYMHUB TepexiJ] KOMIIaHIi 1O CTaporo MeToxy poOOTH 3 KIi€HTaMH — MEepPCOHI(IKOBAHHX
ocobucTux npojaxis. Hapa3zi roTenpHi KOMIIJIEKCH KOHKYPYIOTh MK cO00I0 3a yBary CIokhBaya
Ta HOro rpoli, OCKUTFKYA Ha JAaHOMY €Talll caMe CIIOXKHBAY € y LIEHTP1 MapKeTUHIOBOI KOMYHIKaIlii
Ta 3a/Ja€ TPEHJ Ha pUHKY. TakuM 4YMHOM, came 4iTKe 1 SAKHAWOUIbII IIMPOKE 3aJ0BOJICHHS
CMOXHMBYUX HOTPEO CTAa€ TOJOBHUM 3aBJAaHHSAM TOTEJBHUX KOMIUIEKCIB, SIKa MparHe BTPUMAaTH
KOHKYPEHTHY, a00 JIiIepChKy Mmo3ullii Ha puHKy. Came nepcoHipikoBaHICTh TOBAPIB Ta MOCIYT IS
CIOXHMBaya y BenuKux 00’emax 3abe3neuyerscsi CRM-cucremoro.

Haituactime CRM 3acTOCOBY€ETHCS [UIsl BUPIILICHHS TAKUX 3aB/aHb:

- TIABUINEHHS SKOCTI Ta MIBUIKOCTI 00CTyrOByBaHHS KIIIEHTIB;

- craHaapTu3anis GopMaTiB JaHUX ISl pOOOTH 3 KIIIEHTaMH, 3BEJICHHA iX Y KOHCOMIIOBaHY
0azy;

- KOHTPOJIb 32 JISUThHICTIO MEHEIKEPIB;

- JIOCTYII JI0 3BITiB TOTI-MEHEKEPIB y PEeXKUMI OHJIAIH;

- CTBOPEHHS CIHCKY HEOOXiTHUX 3aXOMIB Ta iX pe3y/IbTaTiB.

OCHOBHUM 3aBJaHHSAM BeJeHHA Ta miaTpuMku CRM-cuctemu € TOCSITHEHHS MaKCUMaJIbHO
pIBHS 33/I0BOJICHHS KIIEHTIB, HApOIIyBaHHA 00 ’€MiB Mpojaaxy Ta mpuOyTrkoBocTi [6]. B ocHOBI
cTpaTerii ymnpaBiliHHS 3B’SI3KaMU 3 KIII€EHTaMH € MEPCOHAJIBHMN MiAXiJ A0 MOoTped Ta mpobiem
KokHOro 3 HuX. Peamizamis CRM-crparerii mnepenbavae ineHTudikamiro KII€HTIB, IX
nudepeHItiaiito Ta nepconanizamito. 1le m03Bomnse mimaiiTH 10 KOKHOTO KIIIE€HTA SK 10 YHIKAIbHOTO
iHIUBIA 31 cBOIM HaOOpOM MOTPeO Ta MOMKIMBOCTEH 110 iX BUpimeHHs. [lepconanizalist 0co0InBO
BaXJIMBA caMe y c(epi MocHyr, A€ KIIEHT BUCTYMNA€ iX «CHIBBUPOOHHMKOMY» 1 3HAUHO CHUJIbHILIE
BIUIMBAa€ Ha KIHIEBUHA TMPOAYKT, aHDK B pealbHOMYy cekTopi. Cporojani, came 3aBISKH
BUKOPUCTaHHIO iHCTpyMeHTapito CRM-cucteM KoMmmaHii MOXYTh JOCATTH BHCOKOTO pIBHS
nepcoHaizaii, 30Mparock, 30epiraroun Ta aHaNi3YIOUYH NePCOHANBHI JaH1 KOXKHOTO KITI€HTA.

3a yMOBHU JOLUIBHOTO Ta MOBHOrO BukopuctanHa CRM mae 3Mory: OuIbII YiTKO Ta HOBHO
3pO3yMITH NOTpeOM KIi€HTA; 30UTBIIUTH MPUOYTOK, MIABUIIUTH €(EKTHUBHICTH 30yTY; 3MEHIIUTH
3MiHHI BUTPATH, @ TAKOXK BUTPATH HA MAPKETHHT Ta aJIMIHICTPYBaHHS; aAaNTyBaTH NEepeliK TOBapiB
1 mociayr B mopT¢oJlio rOTEIbHOT0 KOMIUIEKCY, 3 YpaxyBaHHIM IiX HpUOYTKOBOCTI Uit Oi3Hecy;
3aBOIOBATH JIOBIpY KIIi€HTIB Ta copmyBaTh iMipK. Llle onniero nmepeBaroro cuctemu CRM e Te, 110
BOHA (PAKTUYHO BUCTYIA€E KOHCOIIAATOPOM IHPOPMALIHHOTO MPOCTOPY TOTEIBHUX KOMIUIEKCIB, 110
CIIpUsiE CHHXPOHI3YBAHHIO MPOLECY CIIBIIPALll MDK MOCTaYaIbHUKOM HOCIIYT Ta CIIOKUBAYEM.

[TpwuitasaTo BBaxkatu, o MoaepHizoBana CRM-cuctema 30008’ s13ana mictutu 11 eneMeHTiB
3 nmepeniky b. ['onnenGepra (3acHoBHUKA 1 ipe3uaeHTa [ISM Inc, 110 € 0THUM 3 TPOBITHUX CBITOBUX
ekcriepTiB B oOmacti CRM-texnonoriif). Ilepemik naHMX KOMIOHEHTIB BHIJISIIAE HACTYIHHM
YUHOM:

- YOpaBJiHHA KOHTaKTaMU;

- YOpaBJiHHA NPOJaXKaMH;

- TenedOHHI MPOJAXi;

- TaliM MCHEKMCHT;

- TIITpUMKA Ta 00CIYTOBYBAaHHS KITIEHTIB;

- MAapKeTHHT MEHEPKMEHT;

- 3BITHICTB JUIS BUILIOTO KEPIBHUIITBA;

- iHTerparlis 3 IHIIUMH CUCTEMaMU;

- CHUHXpPOHI3AIlis TaHUX;
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- YOpaBJiHHA €JIEKTPOHHOIO TOPTiBIIEIO;

- KepyBaHHSA MOOUIBHUMU MpoJaxamu [7].

Pazom 3 THM, BKITIOYEHHS yCiX KOMIIOHEHTIB Ha MOYaTKOBOMY €Tarli BUKOPUCTaHHS CUCTEMHU
HEe € 000B’S3KOBUM 1 KOXKEH TOTEIbHUN KOMIUICKC JIAZeH T0JaBaTu ab0 BUIAAIATUA (DYHKI[IOHATBHI
MOJIMBOCTI TpPOTpaMH, aJanTyloud iX mix BiacHi notpedu. OTxke, cydacHe YHpaBIiHHA
BITHOCHHAMH Ha IMIAMPUEMCTBI MOXE SBIATH CO000I0 CHMMOIO3 TIiAXOMy, 3aCHOBAHOTO Ha
JOIHAYCTpiaNIbHIN 11e1 3aJ0OBOJICHHS IHANBITyalbHUX MOTPEO CMOKHUBAYIB Ta MEPEJOBHUX IIHUPPOBUX
TEXHOJIOTiIX.

CRM-cucremu naioTh 3MOTY (iKCyBaTH BCi Oi3HEC-TIPOLIECH, KOTPi BiOYBAIOThCS MK
KJIIEHTaMH Ta CIIBPOOITHHKAaMHU, KEpyBaTM HHUMH Ta 30MpaTH CHCTEMAaTH30BaHy Ta IIOBHY
iH(pOpMaLio A1 MiABUILEHHS e(eKTUBHOCTI JaHUX MpoleciB. 30ip Ta cucTeMaTH3allis JaHUX o
ICHYIOUMX Ta MOTCHUIHHUX KIIEHTIB, iX MOTpeOH, MPO KOHKYPEHTIB 1 PUHOK B IUIOMY € JIMIIE
OIHUM 13 3aBAaHb, 10 BupimyoTbcsi CRM-cucremamu. OKpiM LBOTO CHUCTEMHU YIPABIIHHA
BITHOCHH 3 KJIIEHTaMH BiIPI3HAIOTHCS] TUM III0:

1. Mo3BousitoTh 30upatu iH(opMaIito npo KiIieHTa 6e3mocepeHbo MiJ Yac iX CIUTKyBaHHS
31 cmiBpoOiTHHKaMu, ab0 B mpolleci BUKOHAHHS OCTAHHIMHM CBOiX mpsiMux 000B’s3kiB. CRM-
crcTeMa aBTOMAaTU3ye OUIbIY YaCTUHY PYTHMHHHUX omepaliid mo 30opy iHdopmaiii, 311HCHIOBaHIX
CHiBpOOITHUKAMH BiJIUTIB MPOJaKiB, MAPKETHHTY 1 CEpBICHOTO 0OCIyrOBYBaHHS, TOMY iM 3py4HO
BUKOPUCTOBYBATH ii y CBOilf pOOOTI.

2. Iadopmartis 30upaeTbecs B €AUHINA 0a31 JaHUX 32 IEBHUMH [TPABUIIAMH, 1110 BU3HAYAIOTHCS
norpebaMu KoMMaHii. 3aBAaHHS TaKUX MPaBHI 1 X BUKOHAHHS 3a0e3ledye MOMKIMBICTh aHAII3y
iHpopMalii caMe TakKUM YHWHOM, SKUM HEOOXIZHO JJsl BHpIMICHHS HaNPI3HOMAHITHIIINX
MapKETUHTOBUX 3aBJIaHb JJAHOT KOMITAHiI.

3. Hlani, orpumani Ta 3i0paHi 3a JOMOMOTOI0 CHUCTEMH € TPAaHUYHO OO’ €KTUBHHMH Ta
MOJXYTh CJIIYTYBaTH iICTUHHOIO 1H(OPMAIII€I0 PO COPUNUHATTS CIIOKMBAYaMU MPOAYKTY KOMIaHii Ta
MOTIUT Ha HBOTO.

4. CucteMu YOpaBIiHHA BIiZHOCMHAMH 3 KIIE€HTaMH JalOTh 3MOTY PO3PI3HATH IpaBa
noctyny. Lleii aciekT BKkpail BaKJIMBHIA, Uepe3 BUCOKY IIHHICTh, KOTPY Mae 3i0paHa iHpopMarlis.

[TincymoByroun BuUIIE3a3HAu€HE, BAapTO 3ayBWKWUTH, [0 BHUKOPHCTAHHSI MO
MEHEJUKMEHTY KII€HTIB, 1m0 BTUMIOETbcs y CRM-cucreMi mignmpueMcTBa € BEKTOPIaJbHOIO IS
TOTENILHOTO Oi3HECY, OCKUIbKH JI03BOJISIE OJHOPA30BO BCTAHOBHUTHU MiIXia A0 omiHioBaHHS. [Ipore,
pasoM 3 UM HEOOXIATHUM € BUKOPHUCTaHHS TPAAULIHHOTO IHCTPYMEHTApil0 MAapKETHUHTY s
OTpUMaHHS €(DEeKTUBHOTO PE3yNabTaTy MiSUIBHOCTI MiIANPUEMCTBA, 30KpEMa: MAPKETUHTOBOI IIHOBOT
Ta KOMYHIKAI[IHHOT TOJTITHKH.

ABTopoM mpononyerbes (opmyBatu CRM-cucremy aisi roteiabHOro Oi3Hecy, Nil0 SKOi
MIZCUITIIOE TPYHTOBHUM aHami3, 3aCHOBaHMW Ha KiIacmyHumx minxomax mogened SWOT, PEST,
mozensx Ancodda ta DimbeliHa, MO TO3BOJISAIOTH BU3HAYUTH MO3UINT aHATI30BaHOrO 00’€KTa
cepesl HOro KOHKYPEHTIB Ta BAOKPEMHUTH BEKTOPH MOJAIBIIONO PO3BUTKY.

'oTenbHI KOMIUIEKCHM 3 CHUCTEMHHUM YIIPaBIIHHSAM BXe oOpamu s cebe TeXHOJoril
aBToMaTH3allii 6i3Hec-mpoueciB. 90% aBTOMaTH30BaHUX T'OTEILHUX KOMIUIEKCIB BUKOPUCTOBYIOTh
rOTOBl cHeniaigi3oBaHi po3poOKM, IHIWBIAYalbHO HAJAIUITOBAaHI MiJ BHUMOTH CIIOXHBAYiB.
30ceperKyIOuiCch Ha 3a/I0BOJICHHI MOTPEO CepelHiX TypoIrepaTropiB, TOTEIbHUX Ta areHTCHKHX
KOMIaHii, po3pOOHNKH BUBOJSATH Ha PUHOK MPOIYKTH PI3HOTO PiBHS, SIKI MOKHA HApOUILYBaTH IO
Mipi pocty kommanii. OpHak, [iarna3oH OpOrpaMHOro 3a0e3MedeHHs, JOCTYIMHHUI Oararbom
KOMITaHisIM, OOMEXEHHI HEJOCTaTHHOIO MIATOTOBKOIO Ta €i1a00I0 IHIMIATHBHICTIO MEHEKEpIB.
[HdopmartiitHi TexHOJOTii JO3BOJSIOTH 3HAYHO TMIABHUINUTH SIKICTh B3a€MOJIi TOTEIBHHUX
KOMIUIEKCIB 3 KIII€HTOM, BIUTMBAIOTh HAa (DYHKII{ YHpaBIiHHSA 1 HAJIAro/PKEHHS B3a€MOCTOCYHKIB
MDK HUMH.
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[ ®opmyBaHHA e)eKTHBHOI CHCTEMH MApPKETHHIY B IoTeJIbHOMY Oi3Heci ]4—

1 eTam ]

* AHami3 MmIIpHEMCTBA Ta HOTO KOHKYPEHTHOTO CEpPEIOBHUINA 3a JOMOMOTOK MOJCIeH
SWOT, PEST, monenecii ®imbeitna ta Aucodda.

2 eran ]

* AHami3 KIEHTCbKOI 0a3u MiANpPHUEMCTBA, HOro moptdoio Ta CTPYKTypH HPUOYTKIB.
[ToOynoBa perpeciiiHOi MOAENi 3aJeXHOCTI MPOrHO30BAHOTO MPHOYTKY MiANPHEMCTBA BiX
YUHHHMKIB MAPKETUHIOBOI KOMYHIKAIlil Ta BUOOPY CErMEHTY KJII€HTIB.

3 eramn ]

* BuOip iHCTpyMEHTIB Ui MOCWJICHHS MapKETUHT-MIKCy MiANPHEMCTBA, SKi 0a3ylOTChs Ha
pesynbraTtax ananizy @imbeitna, SWOT, PEST, moneni Ancodda.

| | | | | | | | | | | | | | | | | | | | | ﬁ
4 eran ] l_
I * Hampsimku Bukopuctanas CRM-cuctemu 11 miACHIIEHHS iHCTPYMEHTIB MapKETHHT -MIKCY. |

Puc. 1. ®opmyBanns edpekTnBHOi CRM-cucTemMu /151 rOTeIbHOIO0 0i3Hecy

BucHOBKHM Ta mepcneKTHBU MOJAJIBIIMX J0cdil:keHb KomOiHamis (akTopiB CTPIMKOTO
3pOCTaHHs PUHKY Ta KOHKYPEHIIi Ha HbOMY CIIOHYKa€ rOTeJIbHI KOMIUIEKCH /10 ONTHMI3allii CBOIX
Oi3Hec- Ta MapKeTHHT-TporieciB. OJHUM 3 KIIOYOBUX METOJIB TaKol ONTHMI3allii y paMKax cdepu
MOCIYT € MEHEDKMEHT 3B’3KiB 3 KiieHTamu, a0 CRM. Lleii iHCTpyMEHT 103BOJIIE€ ONTUMI3yBaTH
BUTPAaTH KOMMaHii Ha MOOYJOBY 3B’A3KIB 3 KII€HTaMH, NMPOJaKi Ta MAapPKETHHI'OBI aKTHBHOCTI,
3aBISKM 300py Ta aHAI3y JaHUX MPO CHOXKHBYI BIMOJOOAHHS KOKHOTO OKPEMOTO KII€HTa, IO
JI03BOJISIFOTH PO30UTH iX Ha IpiOHI TPyNH Ta HUIECTIPSIMOBAHO PO3POOISATH caMe TaKUi MPOIYKT,
KOTpUH 3aIliKaBUTh OKPEMHI CEIMEHT CIIOKMBAYiB. 3a TaKOTO MiIX0Jy, KOMIIaHI OTPUMYE IIAHC
OTPUMATH JIOSUIbHUX Ta NPUXWIBHUX TOKYIIIB, M0 Yy CBOIO YEpry TapaHTye CTaOUIbHUIN
JOBTOTPUBAIIMIA YCIIX MIAPHEMCTBA.
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