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ANALYSIS OF CONSUMER BEHAVIOR WITH METHOD OF CUSTOMER JOURNEY MAP

Y crarri po3rassHyTO TEOPETHYHI OCHOBH 3aCTOCYBaHHI MeToAy Customer Journey Map (CJM)arg aHaaizy mose-
AIHKH CIIO)KHBAa4a 1A 9ac NPHAHSITTS PIIIeHHS PO KyHiBAK. Bu3Ha1eHo OCHOBHI mepeBaru BHKOPHCTAHHS TaAKOI0o
miaxoay. Po3ragHyTo oCHOBHI eTanu no0yAoBu rpagha. Haparo pekomeHaanii moao 3acrocyBaHHAMeToAy CIM. Omnn-
CaHO CIOCOOH BHIBAEHHS IIP00AeM A 9ac craiBApani KoMIaHIl i3 CTo>KHBavYeM Ta BHKOPHCTAHHS OTPHMAaHOI IHQ)op-
Marii A mMiABHIJeHHS PIBHSI 00CAYTOBYBaHHSA KAIEHTIB. [IpeAcTaBAeHO 3araAbHy CTPYKTYPY rpaga "Mamu moao-
POXKI cmoxuBayva” B cxeMaTHYHOMY BHIAIAL, & TAKOX HaBEACHO MPHKAAdA 3MICTy mo0yAoBaHoi CJM. BruzHavyeHo 3
SIKHMH I1E€PEIITKOAaMH MOJKE 3yCTPITHCS CIIOKHBAaY ITIA 9acC CITIAKYBaHHA I3 KOMIIAHIEI0 00 BHKOPHCTAHHS TOBAaPYy.

The article discusses theoretical basis application of the method of Customer Journey Map (CJM) to analyze
consumer behavior. The main advantages of this approach. The main stages of construction of the graph. The
recommendations on the application of the method CJM. The methods of problems identifying in the company's
cooperation with the customer and use this information fo improve customer service. Presents the general structure of
the graph "Customer journey map " in schematic form, and an example of content of CJM. Detected obstacles which

can be met by consumer when communicating with company or product use.

K408 caoba: Customer Journey Map, mana nodopoixi cnoxubaua, mouxu Koumaxmy, uirvobuii cezmenm, yiai

cnoxubaua, docbid 63aemodii 3 mobapom.

Keywords: Customer Journey Map, point of contact, target segment, consumer goals, experience of usingthe product.

NMOCTAHOBKA MPOBJIEMU

Ha aocaipskenni moseainkM cnoskuBadiB 6a3yeThCst BCS
MapKeTMHTOBa AiAABHICTB miAmpueMcTBa. B cyyacHux puHKO-
BUX YMOBAX Maiiske 6YAb-IKY B3a€MOA{0 KOMIAHIT Ta CIIOK M-
BauiB MO3KHa KAacKu@ikyBaTu Ak nocayry. ITos'a3ano ne 3 Tum,
IO B CYy4aCHOMY CBITi HEAOCTATHBO NPOCTO 3aNMPOIOHYBATH
IPOAYKT, HEOGXIAHO TAKOK AOHECTH iHPOpPMALiIO PO TOBAD
AO KAI€HTA Ta HaAATU MIATPUMKY MiCAs KymiBAi, 36epirarodn
KOHTaKT i3 CIOJKMBAaYeM Ta IPONOHYI0YM AOAATKOBI TOBapu Ta
nocayru. Tomy Heo6XiAHO OCTINHO po3BUBaTH Web-caliT Kom-
nanii, 3amyckatu MoGiAbHI AOAATKHM, MOKpANLyBaTH POGOTY
CAYXG6 TATPUMKY KAIEHTIB, MOCTIHHO M ATPMMYBATH KOHTAKT
i3 moTeHIitHMMYM CIIOKMBaYaMM 32 AOIIOMOTOIO COLIiaAPHMX Me-
pex.

HacyyeHHs cIOKMBYMX PUHKIB OAHAKOBMMM TOBapaMy Ta
3arOCTPEHHs KOHKYPEeHTHOT 60pOThOM SIK HACAIAOK IO MpPEH-
Hf 3aCTOCYBaHHA MAaCOBOTO MAPKETUHTY CTAAO IPUBOAOM 3pO-
CTaHHA MONUTY HA TPYHTOBHI AOCAIASKEHHS MOBEAIHKY CIOKY-
BauiB, a TAKO3K BUABACHHSI MOKAMBOCTI BIIAMBY Y/ BpaXyBaHHA
i 0oco6AUBOCTE B AISIABHOCTI MIATPUEMCTBA.

AHANI3 OCTAHHIX MYBJIKALIN

IIpo6aemu mOBeAIHKYM CLIOKUBAYIB AOCAIAIKEH] Y psiAi mpaib
3apy6ikuux i Birunsusunux Hayrosuis: bBapaena @., Bpycenro
0.A.,Toay6kosa €.I1., Aesica (‘}.,, 3o3syasosa O.B., IsanoBoiP.X.,
Kanemana A., Keniura I1., Kayrcona B., Koraepa @., AamGena
XK., ITnucapenxko H.A., ITpoxonenxko O.B., Pajica C., Conpepca Mk,
Tpayra E)K., Tposn NFIO Amnaniz ocrannix ny6aikani noka-
3aB, 110 € HEOOXiIAHICTh MOAAABIIOTO AOCAIAKEHHS TIOBEAIHKYI
CIIOKMBAYiB, (PaKTOPIB 30BHIIIHBOTO Ta BHYTPIIIHBOTO BIAUBY
Ha Hef{, 10 BIAMBAIOTH Ha IPOLjeC IPUIHATTA PillleHHS PO KY-
iBAIO.

META CTATTI
Metoro cTaTTi € AOCAIAK €HHSI [IepeBar BUKOPUCTaHHS METO-
Ay Customer Journey Map (CJM) arst anari3y moBeAiHKY CIIOK M-
Baya ITiA 9ac mporecy 3AIMCHEHHS pillleHHS PO KYIiBAIO TOBApYy.

PE3YJIbTATU AOCNIAXEHDb

KoukypeHrIis cTuMyAoe KoMIaHii BUKOPUCTOBYBATH Hali-
cyyacHimi MeTOAM miABUILEHHS PiBHS 06CAYTOBYBAHHS KAIEHTA.
P03BuTOK MOGIABHUX Ta IHTEPHET TEXHOAOTI NPU3BIB AO MO-
asu Customer Journey Map FC]M) — IHCTpYMEHTY MOAEAIO-
BAaHHS Ta aHAAI3y MOBEAIHKM CIOKMBAYa Ipyu BUOOPI Ta BUKO-
pucranHi ToBapy a6o nocayru komunasii. Bukopucranus CJM
AO3BOAUTH MAPKETOAOTaM Ta creniaricTam 3 skocti 06¢Ayro-
BYBaHHS KAIEHTA Kpallle 3pO3yMiTH CIOKMBa4a Ta BUSABUTHU HOBI
MO>KAMBOCTI pocTy Kommnanii ta ii mpoaykry.

Anst onucy Ta anaaizy B3aeMoAil kAaieHTa 3 KOMIaHi€w oc-
TaHHIM YacoM Bce yacTiure BUKOpUCTOBYIOTh MeToA Customer
Journey Map (CJM) — "many nopoposxi coskusada'. Criogar-
Ky Lje}i METOA CTaB NONYASIPHUM CepeA cieniaaicTis, AKi 3ai-
MaKOThCS YAOCKOHAACHHAM IPOTPaM, MOGIABHIX AOAATKIB 260
inTepHer caiTiB, are Oro MO>KHA 3aCTOCOBYBATH i B iHIIMX
cdepax, Ae He0OXiAHO aHAAI3yBaTy MOBEAIHKY CIOSKMBava
(mpoaasxki, event-mMeHe AXXMEHT, po3polka indopmariitanx mpo-
AYKTiB, CTBOPEHHS HOBOT IOCAYTH TOLIO).

OAHOIO 3 OCHOBHUX IIepeBar METOAY € MOXKAMUBICTh OT-
puMaTy B AOCTYIHiN popmi iHpOopMalio Ipo B3aEMOAIIO 3 KOM-
nanieio 3 mo3ul(ii KAieHTa, BUsSBUTH TPOGAEMI, K] 3aBASKAIOTH
edeKTUBHIM criBIparni Ta 3reHepyBaTH pillleHHA I0AO MiABU-
meHHA piBHA AKOCTi B3aeMoAiil. Takosk yepes Te, o npu 3ac-
TOCYBaHHS IJbOTO METOAY KAI€HT 3HAXOAUTHCA B [EHTP] yBary,
a BECh IIPOLEC B3AEMOAIT BMOYAOBY€ETHCSI HABKOAO HBOTO, 3'SIB-
ASI€TBCS MOSKAMBICTD BUSBUTY Ta OLiHUTY BHECOK Y KOMepIjijf-
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Puc. 1. Ctpyktypa CJM

HMI yCHiX He Auule NpainiBHNUKIB, AKi 6e3M0CEpEeAHBO KOHTAK-
TYIOTh 3 KAIEHTOM, aae i mpaniBHMKIB iHIIMX BiaAiAiB.

CJM He Ma€ KOPCTKMX IPaBUA 3aCTOCYBAHHA, Ile CKOpiie
IPOEKTHUI WabAOH, a He CTPOTUIl aHAAITUYHMI IHCTPYMEHT.
IcuyroTs Anmre 3araabHi pekomenAanii Ta miaxoan [1]. Came e
€ IIle OAHOIO CUABHOIO CTOPOHOIO METOAY, aAKe BiH € Ay>Ke THy4-
KMM Ta MO3Ke 6y Ty 3acToCoBanmi y 6arateox cdepax. Crenjia-
Alctn, 6asyiouncek Ha BAaCHOMY AocBiai Bukopuctanusa CJM,
AAIOTh TaKi peKOMeHAAILi] IOAO 3aCTOCYBAaHHS IIbOT'O METOAY:

1. Heo6xiano 4iTkO chpopmyroBaTH MeTY. SIK 3a3HAYANO-
cs Bume, CJM aAyske THYIKMIT METOA | MOKe 6y TH 3aCTOCOBAHMIA
SK AASL OINTUMi3alnii nporpaMHOTO iHTepdelicy, Tak i AASL aHAA-
i3y mpomecy npoAasKy.

. CJM HeoO6XiAHO CRKABAATH AASI AYSKE BY3bKOTO L[iABOBO-
ro cerMeHTy a60 B3araai AAst KOHKPETHOTO crioskuBaya. Lle Bask-
AMBO AASI TOTO, {06 mpoaHaAi3yBaTu peaabHMI AOCBiA B3ae-
MOAiT KAleHTa 3 KOMTIaHIEI a60 TPOAYKTOM.

3. KoskeH MOSKAMBMIL CIjeHapiif B3aeMOAil cnoskuBava 3
TOBapOM HEOOXIAHO PO3TASIAATH OKPEMO.

4? CJM mae Bino6paskaTy peaabHy B3a€MOAIIO 3 TOBAPOM
a60 KOMIIaHi€I0, TOMY MAKCUMMAABHY KiABKicTb iHopmaii He-
06XiAHO OTPUMATH BiA CAMOTO KAi€HTa, MpU [bOMY HEOOXiAHI
SK KiABKiCHI, TaK i IKiCHI OI[iHKN.

5. HEOéXiAHO BM3HAYNTH IIiAl TOKYIIIA HA KOKHOMY eTani
B33a€MOAIT 3 TOBapOM.

6. Busznaute Touky koHTakTy [4]. Cnmcok Bcix KOHTaKkTiB
KalerTa 3 ToBapom. Hanpuraaa, ik cioskusay noBoAuTs cebe Ha
caitTi KOMIaHii, SIK CIAKY€ETHCS 3 IPOAABIIEM a60 OTIEPATOPOM TOLIO.

7. Heo6xiano BusiButu npo6aemu. IIpu po3rasiai KoskHoO-
ro erany CJM Heo6XiAHO BM3HAYUTM KOAM KAIEHT 3ycTpivae
HepPelmKOAN Ha AAXY AO KyNiBAi.

8. Baxxauso ¢ikcysatu emoniituunii cTan a6o oninky
KAi€HTa, TOMY IO eMOIii CMABHO BIAMBAIOTh HAa AOCBiA B3ae-
MOAiT 3 ToBapoM. AAst IbOTO MOJKHA BUKOPUCTOBYBATH CHCTE-
My 6aaiB a60 IO3HAYKM KOABOPOM TOLLO.

9. BaskAMBO TaKOK BU3HAYUTHU MOKA3HMUKY AAS KOSKHOTO
erany. TakumMu moka3uuKamm Moske 6YTH KiAbKiCTh BiABiAyBa4iB
caiiTy KoMIaHii, o MOKMHYAH JIOTO He IePeTAIHYBIIN 6>iIAI:I.LIe
oaHiei cTopinku a6o yac A0 BiATIOBIAl Ha A3BIHOK TOIIO;

10. Heo6xiaAHO BM3HAYMTH BIATIOBiAAABHMX OCi6 HAa KOSKHO-
My 3 eTaliB.

11. Bupimryiite npo6aemu, siki 3aBaskaan kaieuty. Koskna
Taka npo6aemMa — Lje MOSKAMBICTb IOKPAIEHHS CIIAKYBaHHS i3
CIOKVBaYeM.

12. OHoBA0OITE Ta IPOBOABTE TOBTOPHMI aHAAI3 B3Ke CKAA-
Aeanx CJM.

Ha pucysky 1306paskeno crpykrypy CJM.

CJM sBasie co6oro Hanpasaernii rpad [ 2], na skomy dikcy-
IOTHCSI BCI TOYKM KOHTAKTY KAIEHTA 3 KOMIaHI€I0 a60 TOBAPOM.
Tomy Arst no6yaosu CJM crodaTky HEOGXIAHO CKAACTH IOPT-
per uiaboBoi ayanTopii. Aaai Bu3HavaroTscs cTaaii "mopoposki'.
ITo ropmn3onTaai HayacTie 3HaXOAUTHCS BiCh 4acy, Ha SAKil
3a3HAYaIOTHhCA MOCAIAOBHI eTany B3aeMOAil 3 mpoaykTom. B

KOJKHOMY BUIIAAKY eTaly MOKYTb BiapisuaTuca. Hanpukaaa,
SKIO METOA 3aCTOCOBYETHC A AAS aHAAI3Y IPOIIeCY IPOAAKIB,
TO eTamy MOKYTb Oy TU HACTYTHVMI:

. YcBipnomaenHss ta popmyBaHHS TOTPEOH.

. 36ip indopmanii.

3. 3anurtindopmanii y komnasii.

4. IlepBuHHa KOMyHIKaILif.

5. Busuenus norpebu.

g. OujiHka aAbTePHATUB 38 A0BOAEHHS IOTPEOH.

8

9
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. IIpuitHATTA pileHH.
. Kynisas, nocraska.
. Buxkopucrauus Tosapy.

10. Bpaskenus, moaaasui Aii cmoskuBava.

Anst oninkm pAocBiay B3aeMOAll 3 ToBapoM HEOGXIAHO pO3-
TASHYTU BeCh AOCBiA MOKYIIA, a He TiABKY NPOLEC NOMWYKY
Ta KyniBaw ToBapy. Hacnpasai, eranis 6iapuie Hisk npeacTas-
Aenoy cnucky. Hanpukaaa, eran "Oninka aApTepHaTHB 3aA0-
BOAEHHS IOTPe6u" — Ije He OAHOPa30Ba Als, a IpoLec, WO No-
BTOPIOETHCS AeKiAbKaA pasis, e HeoOxiaHO Bpaxysatu. Ha pu-
CYHKY 2 306paskeHO SIK OAMH eTall 3AIICHEHHS KyniBAl MOKe
BKAIOYATH B Ce6e AeKiAbKa KPOKIB SIKi 3pOOUB KAIEHT.

Hacrynaum kpokomy no6yaosi CJM € Bu3HaYeHHS TOYOK KOH-
TaKTy, B IKMX KAIEHT B3aeMOAi€ 3 komnaniero. Haityacriie, B sKoCTi
TaKMX TOYOK BUCTYIAIOTh KaHaAM KoMyHikauii (puc. 2). Hanpux-
Aap, Ha etari 360py iHdOpMalii TaKMMI TOYKAMM € IOITYKOBI CHC-
TeMJ, COliaAbHI MepesKi, CIIIAKYBaHHSA 3 APY35MI, KOAETaMM TOIO.

Ha koskHomy erani KAIEHT Bupilye meBHY mpobaeMmy,
WYKa€ BiATOBiAb Ha KOHKPeTHE 3aIUTaHHsA. BusBAe HHA TakuxX
3aIMUTaHb AO3BOAUTH 3HAMTU HOBi MOSKAMBOCTI AAS TOKpAIjeH-
HA Ipoljecy B3a€MOAIT cmoskyBaya 3 TOBapOM, MiATPUMYBATH
JIOTO HA KOKHOMY eTani Ta 3i6patu inopMario Ars pO%EEOGKM
wiaen, sKUX BU X0TiAu 6 AocsrTu Ha KoskHOMY etani (KPI).

Taxosk MO>KAMBO BKa3yBaTy AOAATKOBY iH(opMarito mpo mo-
KYIIs HA KOKHOMY 3 eramis. Taknif miaAXiA AO3BOAUTD BUSBUTH L€
6lAbILE MOSKAMBOCTEN IOK PAIIEHHS B3AEMOAI T KAIEHTA 3 KOMIIAHIEIO.

Hacrynuum eranom € aHani3 HasiBHOCTI mpo6aeM, siKi 3aBa-
3KaI0Th 460 MOSKYTh 3aBAAUTHU KAIEHTY OTpuMaTy HabiAbLI IO~
3UTUBHUI AOCBIA CHiAKyBaHHs 3 KoMmnanieo. Taki npo6aemu
MOKYTb Oy TH Ha KOSKHOMY €Talli B3a€MOA [, HAaIpuKAAA:

— CroskuBauy HeBiAOMMII Bl GPEHA,.

— CroskuBadY He 3Ha€E, O BU MAETe HEOOXIAHWMIT HOMY TOBAp.

— Kaienr ue 6aunThb pi3Huii Misk BalIMm TOBAPOM Ta TOBA-
pPOM KOHKY pEeHTa.

— Omnuc npoAYKTY HE3PO3YMiANMI AAS KAIEHTA.

— OuikyBaHHs A Yac A3BIHKY B call-ienTp 3aiimae Garato yacy.

IIpo6aem, sKi mepemKOAKAITH CHiBIPAI KAIEHTA 3 KOM-
[aHi€0 MO3Ke 6YTH AOCUTH 6araro, Ta B KOKHOMY BUIIGAKY BOHM
MOJKYTb BiADiBHATUCS, TOMY {X BUBHAYAIOT MiA 9aC CHiAKyBaH-
HA i3 CIIOJKUBaYeM.

Baskause 3HadeHHs Mae BU3HAYEHHS MOKa3HMKIB Ta 36ip
AaHMX 33 VMY MOKa3HMKaMu. HeMo>KAMBO KepyBaTy mpore-
COM MOBEAIHKM CIOKMBAaya, He MalO4y mapaMeTpiB Ta Me-
xaHi3miB 360py aanux. IIpu no6yaosi CJM mMosxyTs GyTi BU-
KOPUCTaHi HACTYNHi TOKa3HMUKU:

wwuw.economy.in.ua
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Eran 306ip 3amut Iepa
iH(pOopMarii iHpopMarii KOMYHIKaLIist
IMoroBoputy 31 3HAHOMIMEI Hizrorysaru 3po6HTH I3BIHOK,
TIOBITOMIJICHHS JUIS 3aITUTy OTpUMAaTH BiJIOBiIi Ha
Kpoxn [MepernstHyTH BIATYKH B - 3alMTaHHsA
KIienTa HTCDHETI POKOHTDOIIOBATH
OTPHMaHHS BiAMOBiIi ChopMYITOBATH TIOTPEG
CkJ1acTH CIHMCOK MPO/IaBLIiB (bopuy peoy
TOBapY
Touxu [MourykoBi cucremMu CaiiT kommaHii Omeparop call-nentpy
KOHTaKTy - .
Pexnama ITpawiBHuK Bigainy
IIDOAXKIB
[Momryk Ta anamiz CxJtagHo 3poOuTH BHOID JloBre ouikyBaHHS Ha
Ipo6nemn iH(popMaIlii 3aiiMae 4yepe3 BEJIHUKY KUIbKICTh BIAIIOBIAb Mif yac
Oarato gacy abTEepHATUB II3BiHKA
Binmo- SEO-cnerianict [nTepHer-mapkerosior Kepiauk call-iearpy
BiJaJIbHI
ocobu PR-menemxep

Puc. 2. NMpuknag amicty CJM

— XKuTTEBMI UKA CHOKMBAHHSA TOBAPY.

— OxOnAeHHA peKAaMHOTO 3BePHEHHS.

— BiaomicTs 6penpy.

— Yacrka puHKYy.

— Aunamika puHKy.

— Mertpuku SMM ra SEO.

— inmi.

Oannm i3 3aka09HNX KpoKiB npu no6yaosi CJM € Bu-
3HaYeHHS BIAIOBIAAABHMX 0Ci6 Ha KOsKHOMY eTani. HasiTs koan
HeMae MOKAMBOCTI 6e310CepeAHbO BIAMBATY Ha KAIEHTA Mae
6y Tyt CiBpOGITHUK, SIKUIT KOHTPOAIOE IPOLEC. SIKIIO KOMIaHI s
He Ma€ MOKAMBOCTI IOBHICTIO KOHTPOAIOBATY KaHAAM KOMYHi-
Kanii, yepes AKi CIOKMBay OTpUMYE iHpopmaIlio, BOHa MOKe
I POBOAUTHM MOHITOPMHT iH(OPMAaLiIHOTO IPOCTOPY, BU3HAYA-
TU CTaBAEHHS A0 6peHay Ta nposoantu PR-3axoan.

BUCHOBKMU

Creopennsa CJM cucremaTtnsye BiAHOCHHY 3 KAl€HTaM¥ i
AomoMarae iM HaAATU HeOOXIAHY MIATPUMKY B OTPi6HMIT Yac.
Pesyaprar Bia CJM moskHa nobauntu He paHiwe, HIXX 4epe3
HiBpOKy — pik micas Toro, IK KapTa 3aKkiHYeHa.

ITpy npomy micas nepBuHHO! OLjiHKY Ta BiaATBOpenHa CJM
norpebye MOCTIHOIO KOPEryBaHHI: 3MIHIOIOTHCS NOTPeOy
KAIEHTIB, yTOYHIOIOTHCS 1X MOTPe6u, BUMIPIOETHCS BIIAUB Ka-
HaaiB. Hapeurti, koMmnanist mocTifiHO BAOCKOHAAIOE IPOAYKTH i
HOCAYTH.

actocyBanHa MeTOAY C]M mae psa nepesar:

— CJM aosBoasie mommputy iHpOpManio Npo peaabHuit
CTaH CIIPaB i3 COIOXKMBAYaMM y Balliif KOMIaHi{.

— JAomnomarae 3BepHYTHM yBary TOI-MEHEA’KepiB Ha MO-
TEHIIiHI MOKAMBOCTI AASL 3DOCTAHHS.

— Cupusie po3po0bui ctparerii po3BUTKY TOBapy 460 TOCAYTH.

— ITokpamye komyHikanii BcepeanHi kommanii.

— ITiaBuIyE piBeHb HiATOTOBKM IEPCOHAAY.

— ITokpamye opranisaniinay KyApTYypy Bamoi komnasii.

— ITiaBuunye axicTs HOCAYTH, 11O CIPUSAE AOAABHOCTI Ba-
IIMX CIIOKMBAYIB.
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